Financing
options?

While traditional borrowing is harder
to come by in this market, there are still
options for financing. One of the most
effectiveis factoring, whereby you sell
your accounts receivable at a discount.
Companies selling their receivables
claim, on average, 80-90 percent of their
outstanding accounts receivable invoic-
es. A smaller working cash flow can be
obtained through selling off portions of
the outstanding receivables as needed.
Factoringis an alternative source of
financing for new companies, as well as
those experiencing high growth, sea-
sonal fluctuationsin sales or cash flow
difficulties due to slow-paying accounts
receivable.

It may be a more expensive alterna-
tive, but one where the benefits can be
great and the flexibility quite attractive.
A company can use factoring for a short
period toincrease cash flow to catch
up on payables, purchase new products
orinventory, pay employees or take
advantage of a cash discount from sup-
pliers. A factoring company can provide
other benefits as well, including ser-
vices such as receivables management,
creditinformation on your customers
and access to more capital as you take
on more orders. Often a new account
can be set upin one to two weeks and
can be structured using the receivables
as collateral so that you never have to
give up equity.

Whenever you canincrease your sales
and profits and keep your structure
flexible you gain a strategic advantage.
Knowing your options and finding
those partners can make the all the dif-
ferencein this challenging economy.
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